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AHHOTAUMA

lpedmem uccnedosaHus — COCTOSIHUE 3NEKTPOHHOM KoMMepuun B Mupe u Poccuu. Lleau pabomesl — aHanu3 MUpOBOTo
OMbITa N1EKTPOHHOM KOMMEPLMM U NPOrHO3MPOBaHME NEPCNEKTUB €ro UCMOb30BaHUS B POCCUMICKOM NpakTUKe Mno-
CpeacTBOM onpefeneHus CyLHOCTU INEKTPOHHOM KOMMEPLMU; YCTAHOBNEHUS CTENEHU €e BAUSHUS Ha BU3HeC 1 06-
LeCTBO; MPOrHO3MPOBAHUA TEHAEHUUIA GOPMUPOBAHMS PbIHKA e-commerce B Poccun ¢ yueToM MUPOBOW MPaKTUKMK.
B nccnepoBaHMM UCNONb30BaAUCh METOAbI HAYYHOIO aHaNM3a M CMHTE3a, peaNn30BaHHbIe B paMKaxX CTPYKTYpHO-
(bYHKLMOHANBbHOIO U CUCTEMHOIO NMOAXOA0B K 3/1IeKTPOHHOM KOMMepuuu. [IpoBeaeH CpaBHUTENbHbIA aHanu3 paboTsl
yCrnelwHbIX KOMMNaHUI B chepe e-commerce, a TakKe PaCCMOTPEHbI CMOCO6bl MOBbILLEHUS KOHKYPEHTOCMOCOGHOCTH
POCCUICKMX TOPrOBbIX NPEeAnpUSTUiA B YCI0BUSIX robanusaumu. BeisBneHo, YTo B COBPEMEHHOM MUPEe 3NEKTPOHHbIE
TEXHOJIOTWM B LLEJIOM M UHTEPHET B YAaCTHOCTYM CYLLECTBEHHO BAMSIOT HA BCE CTOPOHbI )XM3HU YeNoBeKa: oT popMaTa
06LLeHNs B MOBCEAHEBHOM XM3HU 1O NONYYEHUS 3HAHWUI U UX BOMJIOLLEHNUS B peanbHble Aeicteus. CTpeMuTenbHoe
pasBuTME UHOOPMALMOHHBIX TEXHOMOIMIA, pacTyllee pacnpocTpaHeHUe MHTEPHETa U ero WKWpoKUe BO3ZMOXHOCTH
LNs BeAeHUs 6GU3Heca CcTanu NpeanocbiikaMu A1 BO3HUKHOBEHMS TakOro AMHAMWYHO Pa3BMBALLErOCs CEKTopa
TOProB/K, KaK 3NeKTPOHHas KoMMepuus. CoesaHsl 86180061 0 TOM, YTO MCMONb30BAHWE NpU paboTe C e-commerce cne-
LManu3npoBaHHOTo codTa, BK/IOYAOLLEro cMCTEMY Be30MacHbIX naaTexen, HeMpeMeHHO YNy4WnUT NPOAYKTUBHOCTb
pOCCUIACKOW MOAeNu BeLeHns busHeca 6narofaps NoBbIWEHUIO YPOBHS 6€30MacHOCTU U YMEHbLIEHUIO 3KOHOMUYe-
CKUX PUCKOB.
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ABSTRACT
The subject of the study is the state of e-commerce in the world and Russia. The purposes of the work are to analyze the
world experience of e-commerce and predict the prospects for its use in Russian practice by determining the essence
of e-commerce; establishing the degree of its influence on business and society; forecasting trends in the formation of
the e-commerce market in Russia, taking into account world practice. The research used methods of scientific analysis
and synthesis implemented within the framework of structural, functional and systemic approaches to e-commerce. A
comparative analysis of the work of successful companies in the field of e-commerce is carried out, as well as ways to
increase the competitiveness of Russian trading enterprises in the context of globalization are considered. It is revealed
that in the modern world electronic technologies in general and the Internet in particular significantly affect all aspects
of human life: from the format of communication in everyday life to obtaining knowledge and their implementation into
real actions. The rapid development of information technologies, the growing spread of the Internet and its extensive
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business opportunities have become prerequisites for the emergence of such a new and dynamically developing trade
sector as e-commerce. Conclusions are drawn that the use of specialized software, including a secure payment system,
when working with e-commerce, will certainly improve the productivity of the Russian business model by increasing the

level of security and reducing economic risks.
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BBEOEHUE
Bo3HUKHOBeHME 3JIEKTPOHHOI KOMMepILUM (ganee —
e-commerce) natTupyertcs HadaiaoM 1960-x rr., korga
KOMITbIOTEPBI U CUCTEMBI CBSI3U HAUIU TPUMEHSITh-
CS1 11 IPOJayKM aBMabUIeTOB, OKa3aHMsI GAHKOBCKUX
YCIIyT, 3aKa3a TOBAPOB 10 TenedhOHyY U T.J,.

OtkpeiBimiics B CIIA naTepHeT-MarasuH B 1994 1.
CTaJl IepPBbIM TOPTOBBIM TIPeATIPUSITHEM, AESITETbHOCTD
KOTOPOTO 3aK/Iiovanach B OHJIAMH-TIpoiaXke KHUT 110
Kartajoram [1, c. 363].

V3HauasibHO 371€KTPOHHAsl pO3HMYHAS TOPTOBIIS
6bL7Ia OCHOBAHA HA MCIIO/Ib30BAHNUN

* TIOCTOSTHHO OOHOBJISIEMbBIX KaTaJIOTOB TOBAPOB
U YCIIyT,

e 3JIEKTPOHHBIX TIATEXHBIX CUCTEM,;

e CHUCTEM AOCTaBKU.

OMeKTPOHHAST KOMMEPIIUSI — 3TO IOCTATOUHO OOIINP-
HOe TIOHSITHE, TIOf, KOTOPBIM [TOPa3yMeBa€eTCs He TOTbKO
MpoJaska TOBAPOB KIMEHTaM, HO M OpraHMU3aLusi KOMMY-
HMKAaLMIA ¥ B3aMMOMAEVICTBMS C HUMM ITOCPeICTBOM MH-
(hopMalOHHBIX TeXHOMIOTHIA. [ IO TBEPsKIeHMS 3TOA
dhopmyapoBKM o6paTumMcst K KoHuerimmu CJIM (Customer
Journey Map) — 1yTH, KOTOPBI IPOXOOUT KJIMEHT OT BO3-
HUKHOBEHNSI ITOTPeOHOCTY B TOBApe/yCIyTe 10 MOMEHTa
TTOKYTIKY U TTOC/IETTPOAsKHOTO 06CTysKMBaHms. B cryuae
ec/ pedb UaeT 06 MHTEPHET-TOPTOBJIe, B3aMMOIEiCTBIE
C KIMEHTOM BO3HMKAET B OJHO TOUKE, I7ie MPOVCXOINT
TMIOKYIIKa TOBapa uepe3 MHTepHeT-MarasuH. Eciv ske ume-
eTcs B BUAy 60siee MIMPOKOe TIOHSITHE TI0f, Ha3BaHWeM
«3JIEKTPOHHASI KOMMEPIVsl», KIIMEHT B3aMO/IeCTBY-
eT c 6u3HecoM He oauH pa3. CHavasia OH UIIIET TOBap
B MHTEpHETe M HaXO[UT ero peKiamy, 3aTeM CpaBHUBAeT
CBOJACTBA AaHHOTO TOBAapa C APYTUMMU ero [PeJI0KeHNSIMU
¥ OLIeHVMBAaeT X IPEVMYILEeCTBa Y HeJOCTAaTKy ITyTeM
CpaBHEHMSI, 3aTeM UILET CKUIKYM U BbITOLHbIE MTPeLJI0-
SKEHMSI, ¥ eC/IY TIOKyTIaTe sl TOBap yCTpauBaeT, OH ero
OTIAUMBAET, ITOTy4Yast OMHOBPEMEHHO C (DAaKTOM OTUIAThI
TOBapa IMoCJIeNPOIasKHbBIN CEPBIUC U YCITYTY TOCTaBKMU.
TakuM 06pa3oM, IMEKTPOHHAST KOMMEPLIMS — 3TO COBO-
KYITHOCTb IIPOLIECCOB, OCYILECTBIISIEMBIX ITIOCPENCTBOM
MH(OPMAIVIOHHBIX TEXHOIOTHIA [1, €. 363].

CYWHOCTb
SJNIEKTPOHHOU TOIrOBJ1U
B mokymeHTax BceMupHOIT TOPTrOBOI1 OpraHu3anun
(manee — BTO) aneKkTpoHHAast TOPTOBIIST KiacCubuUIm-
pyeTcst Kak:

e TOPTOBJIS HA IM(MPOBBIX HOCUTEIISX;

e OHJIAVH-TOPTOBJISI TOBApPaMM C JOCTAaBKOIA;

e TOPTOBJIS YCIYTaMU.

B centsi6bpe 1998 r. BTO B n. 1.3 Pa6oueii mipo-
rpaMMbI JIEKTPOHHOI TOPTOBJIM 3asiBUIA O TOM, UTO
3JIEKTPOHHAsT TOPTOBJISI SIBJISIETCS 0C06071 hopmoii
KOMMePIINH, ¥ OTIpefieiia ee Kak Mpou3BOACTBO, IIPO-
IIBYDKEHME, TTPOHAKY, IOTUCTUKY Pas3INIHbIX TOBAPOB
B 9JIEKTPOHHOJI hopMe.

B HayuyHOI TMUTepaType 37IeKTPOHHYI0 KOMMEePIINIO
OTIPEIEISIIOT KaK YacTh 3/IEKTPOHHOTO 613Heca. Cora-
CHO 9TOMY OIIPE/IeJIEHUIO 3JIEKTPOHHbI 6M3HEC — 3TO
ompeneneHHas opma 6M3Heca, B KOTOPOi MTPOUCXOINUT
B3aMMOCBSI3b IIPOIECCOB B AIIEKTPOHHOM BUIE, U
Crtoco6 3apaboTKa C MCIIOIb30BAHMEM JIEKTPOHHBIX
YCTPOVICTB ¥ CPEJICTB CBSI3N.

[Tpu 9TOM YTOUHSIETCSI, UTO B 3JIEKTPOHHOI KOM-
MepLUuM 3a1e/iCTBOBAHbI pa3MuHble JJIeKTPOHHbIE
TexHoIormu. [IpMuemM MHTEpPHET UTPaeT B Helt He 06sI-
3aTebHO KIII0UEBYIO POJIb.

B vactHocTHu, JI. A. bparuuna, T.B. [TankuHa
1 O.H. )KubiioBa B CBOMX TpyZax He OTIeJSIOT ITOHSITHe
«39JIEKTPOHHAST KOMMEPIIUSI» U «MHTEPHET-TOPTOBIISI».
Buaymo, 3T0 0OBSICHSIETCSI TEM, UTO B HACTOSIIIIEe BpeMsI
e-commerce IPaKTUUECKY He OT/Ae/IeHa OT MHTepHeTa.

Iyist 6os1ee TTOTHOTO PACKPBITUS TTOHSITUS dJTeK-
TPOHHOJ KOMMEPIIUM PACCMOTPUM HECKOJIbKO €T0
oIpeaeeHuIA.

B 3aBucuMOCTY OT GOPMBI OpraHu3aluy 6M3Heca
JIEKTPOHHAS KOMMEPIINSI:

e OCYIIECTB/SIETCS Ha OM3HEC-OCHOBE uepe3 MH-
TEepHeT;

e CJIYKUT IOTOTHUTEIbHBIM MHCTPYMEHTOM [IJISI
CYIIIeCTBYIOIEro 6M3Heca, T.e. TpaguIIMOHHAas OM3HeC-
MO/Ie/Tb JOTIOMHSIETCS COBPEMEHHBIMU TEXHOIOTUSIMU
e-commerce [1, c. 365].
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B 3aBMCMMOCTH OT IIPOAYKTA U GM3HeC-TIpollecca
e-commerce pa3nnyaeTcs:

e (hopMoOIi: Bce M3MepPeHMs MPOAYKTA/YCIYTU WA
TpeaMeTa M IIpoliecca OCYIIeCTBIISIOTCS B IMDPOBOM
dbopmare;

* YpPOBHEM IpUMeHeHMSs (TIPU HATUUUU XOTS ObI
OJJHOTO JIEKTPOHHOI'O0 KOMIIOHEHTA): IEePBbI YPO-
Be€Hb — MCIOJIb30BaHMe TeXHOJIOTUI 37IeKTPOHHOTO
B3aMMOZENCTBUS OJIS1 YAYUYIIEeHUSI TPAOAULMOHHON!
TOPrOBJIN; BTOPOV YPOBEHb — CO3[IaHME JIEKTPOHHOTO
PBIHOYHOTO TIPOCTPAHCTBA, B KOTOPOM YCUIYTU TTOKYTIa-
10TCS (OKa3bIBAIOTCSI), HO HEKOTOPbIE OTiepalun, Takue
KakK JOCTaBKa, IMO-TIpesKHeMY BBITIOTHSIIOTCS TPaAULIM -
OHHBIM (PU3UYECKUM CIIOCO60M [2, ¢. 126].

CaM (axT ocylecTBIeHNS ITPOLIECCOB B3aUMOIel -
CTBMSI TIOKyTIaTeeil ¥ NPOLaBLOB B CETU MHTEPHET
00yC/IaBIMBaEeT HAIMYME JIEKTPOHHOTO PhIHKA, KO-
TOPBIIT AB/ISIETCST 60JIee KOHKYPEHTOCITOCOOHBIM, UeM
TPaIUIIVIOHHBIM PHIHOK: HA HEM HaXOIUTCS GOJIbliiee
KOJIMYEeCTBO MPOAaBIIOB M MOKYyIIaTesieil, Ipu 3TOM
IIJISI HOBBIX YUYACTHUKOB IMMPAKTUYECKY HET 6apbepoB
IL7IST BXOZIA, Y BCEe OHM MMEIOT CBOOOIHBIN JOCTYIT K MH-
dbopmanyn.

PasBuTue 3/1eKTpOHHOV KOMMePIUK BO MHOTOM
3aBUCUT OT TEXHMUECKOV MHPPACTPYKTYPhI U TEXHO-
JIOTUI1 371IeKTPOHHBIX TIJIaTeXeil, a TakXke OT YPOBHS
6e30I1aCHOCTM TPAHCAKIIVIA.

MOJLENU DNNEKTPOHHOM
KOMMEPLUUH
B koH1e XX B. 3BONMIOLMSA TPOU3BOLCTBEHHbBIX IIPO-
1IeCCOB MpuOoOpesa HOBBIN YCTOMUMBBIN BEKTOpP —
BEKTOD I[M(PPOBBIX TEXHOIOTMIA.

XXI B. XapaKTepeH I106aabHOi MHbOpMaTU3alnei,
ITPOHMKHOBEHVEM MHGOPMAIMOHHbBIX TEXHOIOTUI
BO Bce cepbl JKM3HU UesI0oBeKa, IOSIBIeHeM U 00-
HOBJIEHMEM BUPTYaJIbHBIX HaACTPOEK UeIOBEUECKOIA
peaibHOCTH.

B 3aBMCMMOCTM OT COCTaBa y4aCTHMKOB KOMMeED-
YyeCKMX OTHOLIEHUT MOKHO BBIAEIUTH clieAyloline
MOJIe/T! 3JIEKTPOHHOI TOPTOBJIN:

» B2B — Business to Business (6u3Hec 6U3HeCY);

e B2C — Business to Consumer (6u3Hec OJisl TIoTpe-
ouTens);

e C2C — Consumer to Consumer (IIOTpeGUTENH MO-
TpeGUTEeNI);

e B2G — Business to Government (613Hec IIpaBu-
TeJIbCTBY);

e C2G — Consumer to Government (OT IOTpeOUTENSI
IPaBUTEJIbCTBY);

e G2C — Government to Consumer (OT IpaBUTeJIb-
CTBa NOTPe6UTETIO);

¢ G2G — Government to Government (OT IpaBUTEJIb-
CTBa K MPAaBUTEJLCTBY) [1, c. 363].

KittoueBbIMM GM3HEC-MOAESIMU 37IEKTPOHHOM KOM-
Mepiuu SBsI0TCsE B2B 1 B2C, Ha KOTOpbIe MPUXOOUTCS
6ospILast yacTb OHIANH-TPaHCAKIMiA [2, . 127]. OgHaKo
10 Mepe pa3BUTUS TEXHOIOT U OSBISIIOTCS TaK Ha3bl-
BaeMble CMelIaHHbIe (TPOM3BOAHbIE) MOIENN, Y UEM
JaJIbIIle 3aXOIUT ITPOTPECC B YCIOBUSX TYPOYIEHTHO-
CTY 9KOHOMMKM, TeEM GOJIbIIIE IPOM3BOIHBIX MOIeel
TOSIBJISIETCST HA PBIHKE.

®AKTOPbDI, BIMAOLLIUE HA PASBUTUE
SQNNEKTPOHHOU KOMMEPLU WU

ObbeKTUBHOCTD MCIIOAb30BAHUSI UHCTPYMEHTOB

3JIEKTPOHHOM KOMMepIINA JOCTUTAETCS:

e CHIDKEHMEM 3aTpaT TOProBO-3aKyIOUYHbIX OpTa-
HU3alMIA;

e COKpallleHMeM KOoJiMuecTBa MoCpeaHUYeCKUX
3BEHbEB MEXIYy NPOLABIOM U MOKyIMaTe/leM 3a CUeT
VHTEpPHEeT-TEeXHOIOIWIA;

e MaKCMMaJbHOJI MHTerpaiuei odiaiH 1 oHIaiH
COCTaBJISIONIMX OM3HEC-TIPOIIECCOB.

DJIeKTPOHHAsI KOMMePIIMs CBSI3bIBAEeT B €IVHYIO
1IeTI0YKY BCe 3BeHbsI TOPTOBOTO IIpoilecca C X yyacT-
HMUKaMU (TIOTpeOUTeNsIMU, TOCPeIHMKAMM, TTPOU3BO-
IUTENSIMU U T.[I.), TAK KaK B Hee 3aJi0keHa HeoOxo-
IVMOCTb COOMTIOEHNS IPUHITUIIOB CTAaHIAPTU3AIINM,
aBTOMaTu3alMM 613HeC-IPOIeCCOB, UTO B UTOTE JaeT
KauecTBEHHbBIN YpOBeHb MHGOPMAaLN, CHYSKAsT 3aTPaThl
ee yU4aCTHMKOB U IpeBpalliast BeChb IpoIecc B yoo6Hoe
CPe[CTBO IPOABMKEHMS TOBAPOB [3, c. 225].

[Ton, BO31elicTBMEM MHCTPYMEHTOB 3JIEKTPOHHOM
KOMMepLNY U3MeHWICS MeXaHM3M IOCyIapCTBEeHHbIX
3aKyTIOK, TTIO3BOJISION VI SKOHOMUTD AeHEeXHbIe Cpef -
CTBa Ha OpPTraHM3alUM 3aKYIIOK TOBAPOB B pa3Mepe 110
10-15% cpencTB OT 06111er0 06beMa 3aKYIIOK.

Vcxopst 13 3apyOeKHOTO OTIbITA TIePeX0f, Ha CUCTEMY
37IeKTPOHHBIX 3aKYIOK [IJIS1 TOCYIapCTBEHHBIX HYK],
BBICTYIIAeT KaTaJIM3aTOPOM Pa3BUTUS STI€EKTPOHHOI
KOMMEPILVM B HAIIMOHATBbHOM MaciuTabe, obecreumnast
npeogosieHne 6apbepa HemOBePHs YUaCTHUKOB PbIHKA
K MHCTPYMeHTaM 3JIeKTPOHHO KOMMepIIUK, B TOM
ynciie B chepe e-commerce.

OcHOBHBIMY (haKTOpaMM, BAVSIOIMMI Ha pa3BUTHE
3JIEKTPOHHOM KOMMEePIINH, SIBJISTIOTCS :

e POCT 6J1aTOCOCTOSIHMS HACETIEH NS ;

e yBeJMUeHMe KOJIMYeCTBa MoJib30BaTeseil MHTep-
HeTa;
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Puc. 1/ Fig. 1. 06beM MUPOBOIO PbIHKA 3JIEKTPOHHO TOProsu, TpiaH gosi. CIIIA /
The volume of the global e-commerce market, USD trillion dollars

UcmouHuk / Source: coctaBneHo aBTopamu Ha ocHose URL: http://www.shopolog.ru / compiled by the authors based on URL: http://www.

shopolog.ru.

* HOPMAaTMBHO-IIPABOBasi 6a3a 3JIeKTPOHHOI TOP-
TOBJIN;

e HaJIOTOBOE ¥ TAMOXX€HHOE 3aKOHOZATEeNbCTBO;

e 001ast Ky/IbTypa HaCeJIeHNS;

e HaJlMuMe CIeluaJuCcTOB U MpaBUibHOe MMOHUMa-
HJe po/u MHTepHeTa [3, c. 227].

CTUMYIMPOBAHMIO SIEKTPOHHO KOMMEPLIM B O/M-
sKajileit mepcrekTuBe 6yayT ClIoco6CTBOBATh:

e TexHonorus 5G;

e KauyeCTBEHHO HOBbIN YPOBEHb OHJIAlH-CePBYUCOB;

e MIOBBIIIEeHME 6e30MaCHOCTY OHJIAMH-IIJIaTeXel;

¢ OIEepPaTUBHOCTb CUCTEMBbI JIOTUCTUKMN;

e 3JIeKTPOHHBII JOKYMEHTOO60POT U UCITOIb30-
BaHMe 3JIEKTPOHHOV U POBOI moAmmcu (manee —
OUI);

e yIyullleH}e CHUCTEeMbl 3allUThl TIePCOHATbHBIX
IaHHBIX, KOHTPOJIb yTeuky uHbopManuu [4, c. 136].

B pesynbTaTe yiyulieHus: 31€KTPOHHO KOMMePIUA
MIPOTHO3UPYIOTCS

* TIOBBIIIEHME GIaTOCOCTOSTHISI HACETeHUS;

¢ yMeHbllIeH)e TOPrOBbIX U3TepP>KeK IPUMEPHO Ha
TPETbh OT LIeHbI TPOU3BOAUTEIIS;

e yBeJMUYeHMe I0PUANUYECKOI 3HAUMMOCTU 3JIeK-
TPOHHBIX TPAHCAKIIUIA.

Ha pa3BuTHe 371eKTpOHHOI KOMMePIMU TaKKe BIIU-
SIIOT CTemytomiyie GakTophbl:

e BO3MOXHOCTD pelleHus mpobieM cyne6GHoi 3a-
IIMTBI B CITOPAX ITOCPEICTBOM MCIIONTb30BAHMS MHTEP-
HeTa;

 COBEPIIEHCTBOBaHNE TEXHNUECKOI OpraHu3aInm
MHTEpHeTa;

e aZIeKBATHOCTH COIMATbHO-TICUXOIOTUYECKOTO
BOCIIPUSITUSI MHTEPHETA eTo Moib3oBatensamu. Ho
B YUIOBMSX TIOCTOSIHHBIX M3MEHEHU HesIb3sl YeTKO
CIIPOTHO3MPOBAThH IVIAHMPYEMbIE CTUMYJIbI 1 (PaKTOPbI
pocTa 3IEKTPOHHO KOMMepPLMM Ha CpeIHe- U IOJIT0-
CpOouHbIe repuomsi [5, c. 105].

PA3BUTUE SNNEKTPOHHON
KOMMEPUUU B MUPE
HbiHemHee cocTOSTHME 9KOHOMUKM TpaHCchOpMU-
pyeTcs moj BO3aelicTBMEM IIMGPOBBIX TEXHOJO-
ruit. MaccoBoe mpuMeHeHMe MHGOPMAIMOHHBIX
CUCTEM IOBJIMSIO Ha BCe OM3HEC-TIPOIeCChl B 9KO-

HOMIUKe.

3a 2019 . ToBapo060OpOT e-commerce riokasas pocT
10 29 tpnH goin. CIIIA, ceKTOp peTeii JOCTUT OTMETKU
3,4 pnH gosn. CIIA, yTo coctaBsieT npumepHo 13,8%
OT MMPOBOTO PO3HUYHOTO TOBApPOOOOPOTA, U B ITEPCIIEKR-
THBe MOXeT paBHAThCA 4,9 TpinH mosi. CIIA. OgHako
B crpaHax CHI pa3smep e-commerce B peTeiisie ocTaeTcs
KpaliHe HU3SKUM — 4% [6, c. 106].
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Tabnuya 1 / Table 1
CpaBHUTENbHbIE XapaKTepUCTUKKN NAaTdopM «6usHec-noTpebutenny /
Comparative characteristics of the “business-consumer” platforms
Bbipyuka 3a 2018 r.,
Mnardopma / PeruoH / lon ocHoBaHus / Year | OCHOBHOM acCOPTMMEHT NPOAYKLUMM / mnpa gonn. CLLUA /
Platform Region of foundation The main product range Revenue for 2018, USD
billion
Amazon USA 1994 (6)ue>ma, IOBENIUPHBIE U3LEeNus, 2329
MXKYTEPUS U YaCbl, INEKTPOHMKA
Opexpa, 0byBb 1 akceccyapbl,
eBay USA 1995 tOBENMPHbIe U3aenus, buxyTtepus 11
M Yackl, INEKTPOHMKA
Ta0bao China 2003 Opexpa, ToBapbl NOBCEAHEBHOIO 39,9
cnpoca
BestBuy USA 1996 Electronics 9,5
Opexpa, 0byBb 1 akceccyapbl,
JD.com China 2004 3/1eKTPOHMKA, TOBApbl HAPOAHOIO 61
notpebneHus
Opexpa, toBennpHble U3nenus,
Walmart Stores USA 2000 3N1EKTPOHMKA, aKceccyapbl Ans AOMa, 514,4
KHUIM
Opexpa, 0byBb M akceccyapsl,
Rakuten Japan 1997 3NEKTPOHMKA, TOBAPbl HAPOLHOIO 3111
notpebneHus
Zalando SE | lepmarus 2008 00y8b, 02EXA3 U TOBAPG! 16
NOBCELHEBHOrO Cnpoca
OZON.ru Poccus 1998 KHuru, 3nekTpoHuka 0,6

UcmouHuk / Source: coctaBneHo aBTopamu / compiled by the authors.

B 2021 r. poCcT MMPOBOTO PbIHKA 3JIEKTPOHHO TOP-
TOBJIM IOCTUT BEJIMYMHBI 4,5 TpiH moyt. CIIAY, a mpo-
KM MoKa3aau AMHaMuUKy yBenumdenus Ha 20% (puc. 1).

B 2016 r. Ha 700 MMPOBBIX PO3HMYHBIX MPOIAK
MIPUILIOCH TTOpsIAKa 9% o611eit TOProBIv TOBapaMu.
B 2021 r. ata iudpa Bbipocia o 15,5%. Takum o6pasom,
KOJIMYECTBO I0/Ib30BaTesIeil 3lIeKTPOHHOM KOMMepLUN
C KaXIbIM rOZIOM 3aMeTHO yBennuusaeTcs [7, ¢. 161].

ONeKTPOHHAss KOMMEPLMS CeTOHS CTAaHOBUTCS
HeOTbeMJIEMOI YaCThI0 TTOBCEAHEBHO KU3HU U OCY-
IIECTBJISIeTCS TOCPEeACTBOM IIaThopM «OM3HeC-I10-
TpebuTenb» (maon. 1).

Kak cinemyeT u3 mabn. 1, 6e3yCIOBHBIM JINIEPOM
cpenu crpaH saBastoTcs CIIA. Ho ecin B cermenTe B2C
supupytoT CIIA, EBpona n Kutaii, To Poccnst — nuaep
10 KOJIMYECTBY YUYACTHUKOB. B cpepe 371eKTPOHHO

! CraTucTUKa MHTEPHET-TOPTOBIM B cTpaHax mupa. URL:
http://www.shopolog.ru/metodichka/analytics/ statistika-
internettorgovli-v-stranakh-mira.

KOMMepIIH B CyMMe I10 BCex cerMeHTaM cepbl sJ1ek-
TpoHHOV KoMmMepuuu (B2B, B2C, B2G, G2B) (mab6n. 2).

Toprosble maThopMbl B Poccuy OTIMYAIOTCS MO
CpaBHEHMIO C IPYTUMU CTpaHaMM Pa3BUTOM BHYTPEH-
Helt uHdpacTpyKkTypoii cermeHToB B2G 1 G2B [7, . 165].

O6beM pbIHKA MEKTPOHHOI KOMMepIH B Poccyum
OLIEHVMBAETCS TI0-Pa3HOMY: HAOTIONAETCST 3aMeTHbIN pa3-
DBIB B OIIeHKaX M3-3a OTCYTCTBUS €IMHOI METOIOIOTUI
cbopa 1 06pabOTKM CTATUCTUUECKUX TAHHBIX [8, c. 32].

B 2017 r. poccuiickuii ppIHOK e-commerce OCTUT
o6bema, paBHOTO 1 TpiH pyb., TOKa3aB pocT Ha 13%.
B 2018 r. 06beM POCCUIICKOTO PBIHKA e-comimerce yBe-
Janicst 1o 1,66 TpiH py6., uTo Ha 59% 6GoJbIiie IPOIil-
J0T0 ropa. Jlonst a7eKTPOHHO KoMMepIuu B MockBe
cocraBmiia nmopsaka 30,9%, a B Caukr-IleTepbypre
u JleHuHrpaackoii obmactu — 0,6%?2.

2 AkueBa C.A. u np. PoiHOK HTepHeT-TOprosau B Poccun
Y MUPOBOJ 9KOHOMMKE. DKOHOMUKA U NPeonpuHuUMamenscneo.
2017;10(1):190.
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Tabnuya 2 / Table 2

KonuyectBo Toproebix nnatgopm BO BCEX CErMEHTaX 3/1eKTPOHHOM KomMmepuuu (B2B, B2C, B2G, G2B)
no crpadam / Quantity of trading platforms in all e-commerce segments (B2B, B2C, B2G, G2B) by country

Crpana / Country KonuuectBo ToproBbix :lg::g:;psm / Quantity of trading

Poccusa / Russia 451797
Benukobpwutanus / Great Britan 215
lepmaHus / Germany 665
Nugus / India 168
Wranus / Italy 309
Kurait / China 2047
CoenuHeHHble LTaTtbl AMepukm / Inited States of America 202
Typums / Turkey 1966
®paHums / France 134
SinoHus / Japan 26

UcmouHuk / Source: coctaBneHo aBTopamu / compiled by the authors.

E-commerce MeeT TeHAEHLIMIO K POCTY B AVHAMU-
Ke pa3BuTus, B ToM umcie B Poccun. Ho Benencreue
TYpOY/IEHTHOCTM 9KOHOMMKM B JIF06071 MOMEHT MOTYT
BO3HUKATb GaKTOPBI, BAUSIOLINE Ha POCT I€KTPOHHOI!
KOMMepL MM CBbIIIIe IPOTHO3HBIX TEMIIOB, HAIIpPUMep
BBeZleH}e KapaHTUHA U IPUHSTHEe MeD, OTpaHNUMBa-
IOIIMX TIPUBBIYHYIO O0riaiiH Toprosiio [9, c. 17].

PbIHOK OHJIAMH-NPOOAX
PBIHOK MHTEPHET-TOPTOBJIM PACTeT M3 TOfa B TOf, ObI-
cTpbiMy Temnamu. CoriacHO TaHHBIM aBTOPUTETHO-
ro uctouHuka Statista B 2019 r. 06beMbl PO3HUYHBIX
OHJIAMH-TIPONAK cocTaBuau 3,53 Tpau moyt. CIIIA,
a K 2022 r. 1oxoAbl OT OHJIAMH-TOPTOBJIY MIPOTHO3 M-
pytoTcst paBHbIMU 6,54 TpiH gost. CILIA (puc. 2).

Ecnu olieHMBATh PUCK MTOMYUYEHMS JTaHHBIX [TOKA-
3aTeneit goxogHocTy 3a 2022 1 2023 IT. € ITOMOIIbIO
CTaTUCTUUECKUX METO/IOB, TO COIVIACHO ONTUMUCTUUE-
CKOMY ClleHapuI0 BapyaHT ITPOTHO3a C BEpPOSITHOCThIO
0,35 obecneunT JOXOOHOCTh 8645 Mmupa most. CIIA,
OJIHaKO C BepOATHOCTBIO 0,25 10 meccuMmucTuIeckomy
MIPOTHO3Y MOSKHO IMOJIYYUTh JOXOIHOCTb 4556 Miipy,
nmost. CIIA, coOTBETCTBEHHO C BEPOSITHOCTHIO 0,5 1mo-
yaum 5695 mupg mosa. CHIA. Ins 2023 1. ¢ BeposiT-
HOCTBIO 0,35 MOSKHO TTOTYUYUTb JOXOTHOCTb B 9815
mipn, mosi. CIIA. ¢ BepossTHoCThIO 0,25-5200 MuIpy,
nmom. CIIA, a c BeposiTHOCTBIO 0,5-6542 MJpz, mOJI.
CIIIA [10, c. 101]. Onpenensiem CpegHIO JOXOLHOCTD:

R =(0,35 X 8645) + (0,5 X 5695) + (0,25 x 4556) =
=7012,25 muipn momt. CIIIA; 1)

R =(0,35 x 9815) + (0,5 X 6542) + (0,25 x 5200) =
=8006,25 vutpg most. CIIIA. 2)

Ianee paccuntaeM CpegHEKBaIPaTUUECKOE OTKJIO-
HeHMe NOXOLHOCTH 1o rogam [10, c. 103]:

(0,35% (8645 —7012,25)’ +

+0,5%(5695 —7012,25)°
+ 0,25><(4556—7012,25) =
= 1819 mapg mos. CIIIA;

&)

(0,35%(9815 —8006, 25)2 +0,5x%
x (6542 —8006,25)° +
+0,25x% (5200 — 8006, 25) =
= 2046 muppg, momn. CIIIA.

4)

Hajimem KoaduiiieHT Bapuaium:

Vi=o/R=1819 /7012,25=0,26; (5)

V2 =o/R=2046/8006,25 =0,25. (6)
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Puc. 2/ Fig. 2. TIpOrHO3 001I€eMMPOBBIX PO3HUYHBIX OHJIAMH-ITIPOIAK, MUIPT,
moit. CIIIA / Forecast of global online retail sales, billion dollars

UcmouHuk / Source: coctaBneHo aBTopamu Ha ocHose URL: https://www.statista.com / compiled by the authors based on URL: https://www.

statista.com.

Pacuer moka3biBaeT, UTO 110 COOTHOIIEHUIO JI0-
XOLHOCTM M pUCKa IPOTHO3bI Ha Ba rofia MpUMepHO
OIVIHAKOBbIE.

CaMbIM OBICTPOPACTYIIMM PHIHKOM 3JIEKTPOHHO
KOMMEPIIMN COIJIaCHO MPOrHo3y eMarketer 6ynmet
MeKCUKaHCKMIT ppIHOK — 35%. [lanee cienyiot Haus
(31,9%) n Gununnuusl (31%)3.

Hamb6oiee GbICTPOro CpeTHETOAOBOI0 POCTA IOXO0-
OB OT 3JIEKTPOHHOV KOMMeEPLUM OKUAAKT OT UHAUM
u Mekcuku (puc. 3).

Asuartcko-TuxookeaHckuii pervoH B 2020-2021 rr.
MOKa3aJl akTUBHBIN POCT OHJIAMiH-TTPOAAK, U MHOTME
MccienoBaTen CXOASITCSI BO MHEHUM O HEM3MeHHO-
ctu cutyauuy B 2022 . Hanbosee 6picTpopacTyliye
CTpaHbI 110 JAHHOMY HallpaB/IeHUIO HAXOSITCSI B 9TOM
pernoHe. Jingepamu ocraroTcss Muans, @MINUIITTMHBI
c 30%-m poctoM, a Takke Kurait, Manansus, UH-
noHe3us u OxxkHas Kopes. Pernon mokasasa pocT Ha
25%, no 2,271 Tpnu mosn. CIIA, uto coctaBuUt 64,3%
MMPOBOJi OHJIatH-TOProBiK. K ocHOBHBIM (hakTOpam
pOCTa PHIHKA MOKHO OTHECTU IU(PPOBU3AINIO U JIO-
SITBHOCTDb KJIMEHTOB K MHTepHeT-MarasmHamM " OH-
JIaliH-TIJIaTeskaM.

3 Ecommerce in the world: URL: https://www.emarketer.com.

HHTepHeT-TOPTOBJISI MMeeT 3HaUMTeIbHbIe Tpen-
MyIIecTBa 1,151 6u3Heca:

e CHIKAIOTCSI TPAHCAKLIVMIOHHbIE U peKIaMHbIe 13-
TIePsKKU;

e PpaCIIMPSIIOTCSI TOPrOBBIE TIIOMIAIN;

e 00ecIeurBaeTCs BO3MOKHOCTb aBTOMAaTU3al UK
TOPTOBBIX U TEXHOJIOTMUECKMX TTPOLIeCCOB;

e YMEHbUIAIOTCS 3aTPaThl HAa CO3JaHMe TPagULIU-
OHHBIX TOPTOBBIX MMPEATTPUSITHUIA.

B Poccum, Tak ke Kak B 60JbIIMHCTBE CTPaH MUpa,
aKTUBHO (hopMUpyeTcs JIoKajabHas cUcTeMa OHJIaiH-
purteiina. Kpome Toro, poccuiickasi cucteMa He SIBJISIETCSI
3aKPBITOJ U ITOCTEIIEHHO MHTETPUPYETCS B INIOGATbHYIO
CUCTEMY 3JIeKTPOHHOI KOMMePLMM BCIEACTBIE TIPO-
JIOJIKATOIIErocs Mpollecca riobanu3aiumn.

C "gauasa 2000-X IT. Ha6IIOAAIOTCS BHICOKYE TeMITbI
pocTa KoIn4yecTBa MHTepPHeT-MarasuHOB U Pa3BUTUS
PBIHKA 37IEKTPOHHOI KOMMepLK. PhIHOK TpaHCcTpa-
HUYHOV TOPTOBIU (TIPOJaXka MHOCTPAHHbBIX TOBAPOB
HeIoCpeACTBEHHO MOKYyIaTesiM Ha Tepputopum Poc-
cuiickoy @emepanun) Mpoao/DKAET YBEIMUNBATHCS
TeMIIaMu, oTiepeXkaroiMMy CKOPOCTb Pa3BUTUS MeCT-
HOro pbIHKa [11, c. 98].

PoccusiHe TTOKYIIalOT GOJIBINYIO YaCTh TOBAPOB B 3a-
pyOEsKHBIX MHTEpHET-MarasuHax, B yacTHocTy B Kutae.
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Puc. 3/ Fig. 3. IIpor1o3 cpegHero0Boro pocra 0xX00B OT OHJIAlH-
nmpogax 3a mepuog, 2021-2022 rr., % / Forecast of average annual growth
of online sales revenue for the period from 2021 to 2022, %

UcmouHuk / Source: coctaBneHo aBTopamu Ha ocHose URL: https://www.emarketer.com / compiled by the authors based on URL: https://www.

emarketer.com.

IloJ1s1 MOCTaBOK TOBAPOB M3 3TOI CTPAHbI COCTABJISIET
91%,u3 EC — 3%, CIIIA — 2%. B meHe>XHOM BbIpaskeHUM
rmokynku B Kutae B 0611emM o6beMe npuobpeTeHnit
cocTaBisaoT 53%, EC — 22%, CIITA — 12%*.

Hau6ortee momyisipHbIMIM KaTErOpysIMiM TOBAPOB Kak Ha
MEeCTHOM PbIHKE, TaK 1 Ha PbIHKE TPAHCTPaHUYHOI TOPrOB-
JIVA, SIBJISTFOTCSI 9JIEKTPOHMKA M ObITOBASI TEXHVKA, OIEKIA
1 06yBb. [Ipy 3TOM IO/ OIEKIbI M 00YBY HA MECTHOM
PBIHKe cocTaBsieT 22%, a Ha TPAHCTPaHUMYHOM PhIHKE —
36%. TTomy/ISIpHBIMM KaTErOPUSIMU TTOKYTIOK SIBJISTFOTCST
TOBAapbI 111 aBTOMOOWIEH, TapdroMepust 1 KOCMeTHKA.

[TpumepHOo 60% Mpomak Ha BHYTPEHHEM PbIHKE
OIIaUYMBAETCS HATOXKEHHBIM I1aTexxom. Kpome To-
TO, IOTPEOUTENN UCITIONb3YIOT IJIST OHJIAMH-TTOKYITOK
iaTexkHbie cuctemsbl Visa (29%), Qiwi (26%), SIapekc
(19%), MasterCard (13%), Webmoney (8%) v PayPal (5%).

Poccusd saBisieTcs kpynHeliiei crpaHoit B EBporie
10 KOJIMYEeCTBY I0JIb30BaTeseil MHTepHeTa, pABHOMY
87 MUIH UesioBeK.

4 CTaTUCTUKA MHTEPHET-TOProBau B cTpaHax mupa. URL:
http://www.shopolog.ru/metodichka/analytics/ statistika-
internettorgovli-v-stranakh-mira.

Takum 06pa3oM, ypOBEHb 0XBaTa MHTEPHETOM Ha-
XOAUTCSI HA CpeHEM YPOBHE U HIUKe, UeM B Pa3BUTHIX
cTpaHax (85-90%). OmHaKO YMCIIO IOTb30BaTeNei MH-
TepHeTa HeYKJIOHHO pacTer.

ITpoaHanusupyem AesTeabHOCTh Hanbosiee mo-
NYJISIPHBIX MHTepHeT-KoMITaHuii B Kutae u Poccun
Taobao i OZON.ru.

Komrmauuy pa3BuBaooTcs Ha (OHE BOSHMKHOBEHMS
HOBBIX YTPO3 111 BemeHus 6u3Heca. DTO MPEXIe BCETo
M3MeHeHNe TeHIeHIMIT Ha phIHKe. Jltobast chepa mes-
TeJIbHOCTU IIpeTepIieBaeT M3MeHeHUs, BO3HUKAIOT HO-
BbIe METO/IbI YI,OBIETBOPEH NS TOTPeOHOCTEN KIVIEHTOB.
OpHaKo AJ1s MOBBIIIEeHNSI KOHKYPEHTOYCTOMUMBOCTU
KOMITaHUSIM TIPUXOAUTCS TTIOCTOSTHHO «MOHUTOPUTDH»
TeHJAeHIMM PbIHKA ¥ MOAMGUIIMPOBATDL CBOU ITpeJ -
JIOXKeHUSI B 3aBUCUMOCTH OT CIIPOCa MOTEeHIMaTbHBIX
KJIMEeHTOB.

Taobao B Kutae, Tak ke kKak OZON.ru B Poccuu, ume-
10T B CBOEM acCCOPTUMEHTE MHOTO OJMHAKOBbIX WU
TOXOXKMX KaTeropuit TOBapoB, UTO MO3BOJISIET CPABHU-
BaTh X JOCTYITHOCTb Ha B2C-mnaTdopmax (mabi. 3).

Ha ocHoBauuu mab. 3 MOXHO cHeaTh BbIBO/I,
uto Taobao umeeT ropasmo 60Jibille KOHKYPEHTHBIX
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Tabnuya 3/ Table 3
Hanuume ToBapoB Ha Taobao n OZON.ru no kateropusim ToBapos /
Availability of products on Taobao and OZON.ru by sections
Paspen / Section Taobao OZON.ru
XKeHckas onexpaa / Women's clothing X

Myxckas ogexaa / Men’s clothing

06yBsb / Shoes

Cymku / Bags

Akceccyapsbl / Accessories

ToBapbl ans peteit / Products for children

MpoaykTbl NuTanus / Food products

Hanutku / Drinks

Knuru / Books

dnekTpoHuka / Electronics

Mys3biKanbHble MHCTPYMeHTbI / Musical instruments

CnoptuBHbie ToBapbl / Sporting goods

Tosapbl ang caga u oropoga / Products for the garden and vegetable garden

Cenbckoxo3saicTBeHHas npoaykums / Agricultural products

ToBapbl Ans LOMALHKUX XMBOTHbIX / Pet Products

AsTtomobunu / Cars

ToBapbl Ansg aBToMobunen, 3an4actn / Goods for cars, spare parts

HensmxumocTb / Realty

ToBapbl Ans peMoHTa / Repair Goods

Tosapbl gns noma / Household Goods

Mebens / Furniture

Mopenku / Crafts

O6pasosaHnue / Education

MuamsuayanbHbii cepsuc / Individual service

XX [ X[ X | X | X[ X|X|X|X|[X|X|X|X|[X|X|X|X|X|X|X|X|X<
Z | Z|Z | X|¥X|NZ| X|ZIX|IX|IX|X|<[X|X|N|N|X|X|X|X|x<|Xx<

OnnaitH-6poHnpoBanue / Online booking

>
>

lpumeyaHue / Note: X — pa3fen npeacTaBfieH Ha caiTe; Y — pasaen npeactaBieH HEMOAHOCTbIO; Z — pa3aeN HaxoamTcs B paspaboTke; N — HeT
paszena / X — section is presented on the site; Y — section is not fully presented; Z — section is under development; N — there is no section.

UcmouHuk / Source: coctaBneHo aBTopamu Ha ocHoBe URL: https://www.emarketer.com / compiled by the authors based on URL: https://www.

emarketer.com.

MPeuMyIIeCcTB, UeM poccuiickas KoMmmnanus. MHOTue
MOMYJIM He TIpeICTaB/IeHbl B POCCUIICKOI maaTdop-
me OZON.ru. Icxons U3 MOJIOKUTEIbHOTO OIIbITa
KUTAMCKUX pa3paboTUMKOB POCCUIICKOI KOMIIaHUM
OZON cnenyeT aAyullle y4UTHIBATh MEHTATbHOCTD
norpeb6uTeseii TOBApOB ¥ NPOTHO3UPOBATH 00b-
€M BO3MOSKHOTO CIpoca Ha TOBAp C y4eTOM TOTO,
UTO IJIOTHOCTb HaceneHus Poccuiickoi @enepauuu
MeHbllle, yeM B Kutae [12, c. 224-225].

N3 cpaBHeHUS TeHAEHIIVI Pa3BUTHUSI UHTEPHET-
Toprosiyiu B Poccuiickoit @enepanuyu ¢ 3apyoexkHO
MPaKTUKOI, B 4aCTHOCTU ¢ KuTaem, cienyer, 4To opra-
HM3aIMsT KOMMEpPUECKOi eI TeIbHOCTY B JaHHOI chepe
MMeeT PSIIT OTINUMi, 06YCIIOBIIEHHBIX HAIIMOHATbHBIMMI
0COOEHHOCTSIMY TOCYIapCTB.

B ycnoBusix naHmeMun KOpoHaBUpyca, KOrja Hace-
JieHe, IpeATIpUHUMATENIN U TOCYIapCTBO OTUETIVBO
0CO3HAJIY HEOOXOAVMMOCTh U TTePCITIEKTUBbI 3JIEKTPOH -
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HOJi KOMMepLH Y OHJIaiiH-TOProB/n, B 2022 T. MOSKHO
OXUIATh ee poCTa U pacliupeHms.

BbIBOAbI

OnHO 13 TPUYMH HU3KOM TTOMY/SIPHOCTU OT€UeCTBEeH-
HBIX MHTEPHET-MarasuHoB B MUPOBOI OHJIAH-TOP-
TOBJIe SIBJISIETCS OTCYTCTBME MepeBofa CaiiTOB Ha
MHOCTPaHHbIE SI3bIKN. SI3bIKOBOJT 6apbep OTTAJIKMBAET
MOTEHIMAIbHbIX KJIMEHTOB, B CUJIy UeTO BO3pacTaeT
VITyIIleHHAasI BbITOJla POCCUIACKUX TIPeATIPUHMMATENEI.
Iyist TOro 4TO6BI POCCUTICKME MHTEPHET-Mara3mHbl
GBIV KOHKYPEHTOCIIOCOOHBIMIM Ha MMPOBOM PBIHKE,
Heo6XOIMMO TIOCTOSTHHO pa3BUBaTh QYHKIMOHA UX
1aTgopm, a TakKe MOBBIIIATD JOBEPUE K HUMM CO CTO-
POHBI 3aPYOEKHBIX IIOTPEOUTENE.

Bcembllika nmaHgeMuy KOpoHaBUpyca U ero pac-
MpocTpaHeHye MPUBeJI K POCTY OHJIAH-TIPOAAXK BO
BCEM MUDe.

KpomMme cermeHTa TOBapOB, OTHOCSIIIIMXCST K KATETOPUA
Fast-Moving Consumer Goods, TI0f, KOTOPbIMY TTOHMMAIOTCST
OBICTPO ¥ MACCOBO ITPOZJABAaEMbIe TOBAPbI, OHJIAMH-TIPOA-
KM HAUMHAIOT OXBaThIBATD IPyTHe OM3HeChL. B yacTHOCTH,
KPYITHbIE aBTOMOOWITbHBIE KOMITAHMM OTKPBIIV OHJIAH-
T1aTOPMBI /15T ITOKYTIKY aBTOMOOMIIEIA.

[MangeMust KOpoHaBUpYCa MpUBeJa K MPOABUKEHUIO
TeXHOJIOTUM UCKYCCTBEHHOT'O MHTeJIJIeKTa, KOTopast
TIOMOTaeT 6peHAaM YIyUIlIaTh UX IIaTGOPMbI JaHHBIX
0 K/IMeHTax U data-Bo3MOKHOCTH, 00beIVHSIS OHIAH
u odaliH JaHHBIe.

Vcrmonb30oBaHMe OHIANH-TUIATHOPM ISl 0GyUeHUST
BBIPOCIO Ha 42%, a MOKYIIKA IJIATHBIX KYpCOB — Ha 37%.

Poccuiickue aHamUTUKY YCTAHOBWIM 1BA BO3MOXK-
HBIX CLieHapusi pa3BUTUSI OT€UeCTBEHHOTO PhIHKA 37IeK-
TPOHHOI KOMMepuyy (6e3 yueTa ¥ ¢ y4eTOM BIIVSTHUS
nangemunu COVID-19):

e TepBbli cueHapuii — go COVID-19 oxupancs
poct e-commerce Ha 18% mo uroram 2020 r., moxon —
4912 mupg pyo.;

e BTOpOIJ clieHapuii ¢ yuetoMm COVID-19 — poct 6%
o utoram 2020 r., moxom — 4426 Mipm, pyo.

Oskupaemble TeHOEHINNA:

 TIa/ieHMe CIIPOCa Ha OTpe/ie/IeHHYIO MPOAYKIINIO:
TEXHUKY, TOBaPbI JJIsI ITyTEECTBIUIA, OIeKTY, ObITOBBIE
NIPUHAIEKHOCTH;

e yMeHbllIeH}e BeJIMUMHbI CpeHETO UekKa;

e TIOHMKEHMeE IIeH Ha TOBaphl IEPBOIT HEOOXOAM -
MOCT: IPOAYKTBI TUTaHMSI, ObITOBAST XMMUS, IETCKYIO
MIPOIYKIIMIO, TOBAPBI JJIs1 )KUBOTHBIX;

e yBeJMUeHMe CTOMMOCTH 3aTPaHUYHbBIX TOBAPOB
B CBSI3M CO COOSIMM B ITOCTABKAX;

 TIOSIBJIEHME HOBBIX MOKYTIaTesel Kak CleACTBIE
Tiepexo/ia MHOTHX JIIOJIeli Ha yIaJIeHHYIO paboTy.

TakuM 06pa3oM, B IepUOJ, MaHIeMUM KOpoHa-
BUPYCa PO3HUYHbIE Mara3uHbl 3aKPbIBAIOTCS, JJI€K-
TPOHHAsI KOMMepIus MpolBeTaeT. 3aMeTeH POCT
MPOJaX B MHTEepHET Mara3mHax: BO BbeTHaMe — Ha
57%, B Ungunu — Ha 55%, B Poccun — Ha 27%, B Be-
NuKoOGpUTaHuu — Ha 18%.
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